James:

Here we are again and I’m with Paul Ross and we are now going to discuss the very specific tools that you can use in your mind frame copy to get the results that we talked about previously. So these really go hand in hand with the principles that Paul laid out and when you use these tools, these are exactly how he does the magic that he does in his copy and this is exactly how the master copywriters who potentially are doing this unconsciously use these tools…

Paul:

They usually only use 1 or 2 of them instead of using all of them stacked together.

James:

Paul, let’s begin with the very first too that you have here on the list.

Paul:

All right now do bear in mind that there’s not necessarily a chronological, I don’t always start with one of these. I don’t always do them in this particular order but I’m always going to start with one of these very early on. 

So the first rule is an implied relationship of trust, caring, teacher/student, leader/follower that’s engaging in a shared and valuable activity. So the tool is an implied relationship of trust, caring, teacher/student, leader/follower in a shared and valuable activity. Now I realize that’s a little bit of a mouthful but once you realize how powerful it is you’ll get very excited at your ability to use it. An implied relationship of trust, caring, student/teacher, leader/follower in an implied shared and valuable activity.

So let me stress a couple of things, remember they’re going into this thinking that the only relationship is you’re trying to sell them and you’re trying to get them to buy. They’re the buyer and you’re the seller and they probably shouldn’t trust you. Again, here’s an example, I’m going to give you some of these terms so you get it. 

I used the example before, “As we explore this amazing world of persuasion today, I just want you to know that it really excites me to be sharing knowledge that powerfully transforms lives. And I’m not sure just which of these tools will excite you the most but as that’s happening let’s get started.” 

What I’m going to do is I’m going to parse out that paragraph, you’ll see it parsed out in the workbook word for word but let’s start out as I demonstrate to you just exactly how I’m doing what this tool is designed to do. 

The first words are, “As we explore, “now I would use this right in the first paragraph maybe even the 1st or 2nd sentence. “As we explore,” let’s look at that phrase. What are we saying? We’re saying the words “we” if I say “we” what does that imply James? I’m not saying directly there’s a me and there’s a you.

James:

Right that it’s shared, that we’re experiencing this thing together.

Paul:

Right and it also implies using the word “we” first of all implies that there’s something that we’re doing together. It also implies that it’s not something that is being imposed upon you. If I impose something upon you I’m going to say, “I am doing this.” Do you understand?

James:

Which we know we don’t like that, we resist that.

Paul:

Right and bear in mind it’s implying it. I’m not saying the following, I’m not saying it implicitly, “reading this letter will be a shared exploration of something valuable between you the reader and me someone you can trust.” If I say it directly, then they’re going to resist it. But by implying it, their imagination has to make it real.

So the first phrase, “As we,” so words like we, us, they imply a shared activity and a shared relationship. So instead of saying, “As you read this letter and become more and more intrigued,” that’s not bad, that’s pretty good but it’s even better to say, “As we explore this amazing world.”

Now the next bit is, so the words “as we” right away imply in the mind of the reader that it’s a shared activity and if it’s a shared activity then it’s not something being inflicted on them, it’s something that they’re participating in. Do you get it?

James:

That’s a joint venture.

Paul:

It’s a joint venture and then I use the word “explore.” Now remember what I’m saying is, a part of this is a shared and valuable activity. Exploration is considered to be a valuable activity. What are some other verbs that imply a valuable activity?

James:

Discover…

Paul:

Share, learn, enjoy, do you get it?

James:

Yeah.

Paul:

These are the kinds of words, so if you look in your workbook you will see a list of valuable activity verbs. What I call valuable activity verbs or VAV. Actually we really should call them implied valuable activity words because we’re not stating it directly. Examples would be explore, discover, enjoy, share, learn, join me as we learn about this amazing world of persuasion. I could say that. Jon me as we learn about this amazing world of persuasion.

Again there are certain words, so that’s one example. Now also I’m saying, “this amazing world,” so exploration is a value but then by saying it’s an amazing world, now I’m really stacking the value on. Do you understand? Then I say, “I just want you to know that it really excites me to be sharing knowledge that powerfully transforms lives.” Now look at that implication. I’m not saying, what I’m not saying explicitly is, “in this letter I will be sharing knowledge with you that will powerfully transform your life.” I’m not doing it directly am I?

James:

No and it’s not lecturing, it doesn’t sound as if you’re lecturing.

Paul:

Right. Instead I’m embedding it into something I want you to know. I’m saying I just want you to know that it really excites me to be sharing knowledge that powerfully transforms lives. Now let’s look at those words. Again, sharing see that, sharing is an example of an implied valuable activity verb. Sharing is something of value. Again, you’re also saying that it’s knowledge, knowledge is another example of sharing. Sharing the marketing message is not a value, correct? If I said to you, “Let me share my marketing message,” that’s not an activity, it’s a shared activity but it’s not perceived as having value, right?

James:

Exactly.

Paul:

So you’re going to have words like knowledge, information, secrets, really they’re very vague nouns. There’s no way to really define knowledge. You can’t put knowledge in a wheel barrel, it’s very vague. It’s vague and it’s also perceived as having a lot of value and again I’m using the verb sharing. Well sharing, you only share something that’s mutually participated in and it’s perceived as having value. And then finally, I say it powerfully transforms lives. Now notice if I’m going to share something with you that transforms you that’s a really voluble thing. But let’s be very clear about this, I’m not stating any of this I’m implying it. 

So here are the phrases that set up your ability to imply it. So we have the, “As we explore,” which is an example of the word “we.” We is a word that implies a shared activity. Explore is a verb that implies a valuable activity, it’s an implied valuable activity verb. Some examples would be, explore, discover, learn, etc. I’m using the word sharing. You don’t share something that you’re inflicting on them. Sharing implies a trusted relationship, something of value. So I’m stacking them all together. 

Now there’s another phrase in there if we look at it. Look at the phrase, “I just want you to know,” you see that phrase, I just want you to know is what I and we’re combining tools here and it’s what I call, a weasel phrase. A weasel phrase sets up the suggestion or the implication you’re going to make. “I just want you to know, “so it’s not about whether it’s true or not, it’s about my wanting them to know it, “that it really excites me to be sharing knowledge that powerfully transforms lives.” I’m not saying directly that its knowledge that will powerfully transform their life, I’m implying it.

James:

So let’s get into the weasel phrase a little bit more. Like give me some, explain what that is exactly.

Paul:

Again, a weasel phrase is just fluff words that really don’t have any real meaning but they set up the rest of what you want people to accept as being true. For example, in this sentence, “I just want you to know that it really excites me to be sharing knowledge that powerfully transforms lives.” The weasel phrase sets up the implication that I’m sharing knowledge with them that will powerfully transform their lives. It allows me to avoid saying something directly. Again, I do not directly say, I’m going to be sharing knowledge with you in this letter that will powerfully transform your life. That’s not bad but someone could say, “Oh yeah right.” Remember they can resist it.

Remember the principle, if we can get them to imagine it they won’t resist. So when I imply it rather then state it directly it slides right in. So by saying, “I just want you to know it really excites me to be sharing knowledge that powerfully transforms lives,” the presupposition is that what I’m sharing is knowledge that will powerfully transform their life. Do you get it?

James:

Yeah so it’s kind of slipped in there.

Paul:

It’s slipped in, I’m constantly, remember one of the things I said is I want to constantly do is depotentiate, take energy away from the part of their mind that’s going to be skeptical and continue to energize their imagination and by implying it, they don’t resist it. We’re going to return over and over again to that tool implication.

